
At any given time, today’s real estate 
professionals may be working with four 

generations of real estate buyers: 

Millenials, Generation X, the Baby 
Boomers, and Matures. 

In this one-day course, YOU will examine the characteristics of these home buying generations and 
evaluate their expectations and communication preferences.
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REBAC’S  Generation Buy
One-Day ABR Elective Course

Say hello to Generation Buy!


