
Real estate foreclosures have been in-
creasing—and will continue to do so as 
interest rates on adjustable rate  

mortgages (ARMs) increase. This course looks at 
the business of foreclosures and shows students how 
to spot opportunities for their buyer-clients. Covered 
topics include: 
 
What is foreclosure and how does it occur?  How the 
burgeoning foreclosure market can benefit you and 
your buyer-clients.  Non-traditional loan programs. 
Bank-owned real estate (REOs)  
(pre & post-foreclosure).  Opportunities in  
pre-foreclosure workouts.  Professionals involved in 
foreclosures.  Performing an initial needs assessment 
for a buyer-client considering a foreclosure property.  
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